
Tina 
Marie 

Garcia

top producerFEATURED AGENT:

Colette Nishimura

CELEBRATING LEADERS:

Artie Wilson

PREFERRED PARTNERS:

INPAC Wealth  
Solutions 

Mutual  
Underwriters

F E B R U A R Y  2 0 2 1
Photography by: 
Slava Slavik

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

H O N O L U L U 



2 • February 2021 Honolulu Real Producers • 3@realproducers realproducersmag.com

“Worked with Duncan to refinance our mortgage. 
Probably one of the most stress-free processes I 

have ever gone through when dealing with a 
mortgage/refinance. Duncan made himself very 

accessible and answered every question we had. He 
identified our goals and achieved them. Would 

definitely work with Duncan & his team, again, for all 
future mortgage & refinance needs!” 

Jon F

“Choosing Duncan as my lender was one of the best 
choices I made during my home buying experience. 

He is friendly and easy to talk to, extremely quick at 
replying, and very informative for a first time home 
buyer like myself. When choosing a lender I was told 

you want someone who is trustworthy and 
knowledgeable, and Duncan is exactly that.”

Jacey Y

“We are so grateful our realtor introduced us to 
Duncan Hsia. He is such an amazing expert in 
this business and I could tell you to not even 
bother going to any other company. I say this 

from experience.” 
Barbara D

From Google From Zillow From Yelp

Duncan Hsia
Owner, Loan Originator NMLS # 998053
Infinite Financial, LLC NMLS # 1866302

1050 Queen St., Suite 100, Office A2 Honolulu, HI 96814
Cell: 808-489-1067

duncan@infinitefinancialllc.com
www.InfiniteFinancialllc.com

Sca le  Of  1 -10  Duncan  Hs ia  I s  A  15 !
Mortgage F inancing That  Is  Ta i lored To  F i t  Your  Needs
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STAY CO OL
Serving the Coolest Customers in the State!!

Free Estimates on Installations

AdvancedACHawaii.com • info@advancedachawaii.com  • AirConditioning-Essential.net

Residential & Commercial • Ductless / Split Unit • Central Systems
All Makes & Models • Sheet Metal Work • Preventative Maintenance • Repair 

847-4814
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INPAC is a progressive Wealth Management company created from a collaboration of investment 
advisors dedicated to building strong, enduring relationships with their clients while serving the 
communities they live and work in. We understand that investors aren’t all the same and neither 

are their investment plans. That is why our solutions are customized to every client’s unique 
situation and objectives both now and in the future. The best Wealth Management companies learn 

from the past to plan for the future. At INPAC, we also recognize that tomorrow won’t look like 
today. Financial plans on the drawing board now must be strong enough to withstand the test of 

time, while having the ability to adapt to embrace change and opportunity.

You should always consider a well-rounded, 
coordinated Financial Strategy. This means 

looking outside your finances. That’s why, unlike 
many advisors, we consider a “whole-picture” 
Wealth Management approach. This means 

looking at your situation from a Banking, Investing, 
Insurance, Tax and Legal perspective. It also 

means monitoring the entire approach as you 
move through life – because your life and money 

moves through The Wealth Cycle as your life 
moves through four major life transitions . The 
time you spend in each of these transitions will 
largely depend on your goals and objectives.

Securities and investment advisory services o�ered through SagePoint Financial, Inc., member FINRA ( www.FINRA.org ) & SIPC ( 
www.SIPC.org ) and a registered investment advisor. Insurance services o�ered through INPAC Wealth Solutions and is not a�liated 

with SagePoint Financial, Inc. or registered as a broker-dealer or investment advisor.

Products and services o�ered through SagePoint Financial and INPAC Wealth Solutions and are: 
Not insured by the FDIC; Not a deposit or other obligation of, or guaranteed by, the bank; Subject to investment risks, including 

possible loss of the principal amount invested.

INPAC Wealth Solutions
1001 Bishop Street, Suite 2300, Honolulu, HI 96813

808-784-4000 | info@dreamplanlive.com
www.dreamplanlive.com

DREAM WITH INSPIRATION, 
PLAN WITH PURPOSE, 
LIVE WITH INTENTION

Veterans Mortgage Source 

Adam Karalius

(808) 425-1719

CardinalFinancial.com/

adamkaralius

MOVING & JUNK 

HAULING

2 Guys & A Truck LLC

(808) 542-5058

OahuJunkRemoval.com

MOVING COMPANY

Hero Moving Hawaii Inc.

(808) 650-3458

HeroMovingHI.com

PEST CONTROL

Menehune Pest 

Management

(808) 595-6786

MenehunePest.com

PEST MANAGEMENT

Able Pest Management LLC

(808) 953-2253

AblePestHawaii.com

PHOTOGRAPHY

11 Clicks LLC

(808) 600-3833

HawaiiRealEstate.

Photography

360 Productions LLC

(808) 468-9977

360Productions.com

Paula LLC

(808) 783-3372

MORTGAGE SERVICES

Aligned Mortgage  

Larry Gonzales

(808) 348-5287

AlignedMortgage.com

B&B Mortgage Solutions 

Kelli Ishii Yamashita

(808) 371-5711

BBMortgageHawaii.com

Cross Country Mortgage

Curt Wilken 

808-219-8624

Compass Home Loans 

Jay Miller

(808) 429-0811

MillerJay.com

Fairway Mortgage 

Ryan Nakagawa

(808) 551-2929

FairwayIndependentMC.com

Guaranteed Rate  

Steven Penske

(808) 375-8422

Rate.com

HI Velocity Mortgage  

Dane Costa

(808) 727-1055

HIVelocityMortgage.com

Infinite Financial 

Duncan Hsia

(808) 489-1067

InfiniteFinancialLLC.com

Kama’aina Mortgage Group 

John Keifer

(808) 222-9799

JohnnyLoans.com

FLOORING

RK Flooring LLC

(808) 721-0161

HOME INSPECTION

Aloha Home Inspections

(808) 636-9032

AlohaHomeInspect.com

Diamond Head Home 

Inspections

(808) 228-7478

DiamondHeadHome 

Inspections.com

Safety Wise Hawaii

(808) 286-9280

SafetyWiseHawaii.com

HOME REMODELING/

SHOWROOM

American Carpet One

(808) 832-2000

AmericanCarpetOne.com

INSURANCE

Allstate Ricky Muraoka

(808) 593-9922

Allstate.com/RickyMuraoka

Mutual Underwriters  

Reid Fukumoto

(808) 688-2222

MutualUnderwriters.net

KITCHEN AND BATH 

DESIGN/REMODELING

DTC Hawaii

(808) 546-9297

DTCHawaii.com

AIR CONDITIONING / 

REPAIRS & INSTALL

Advanced A/C Contracting

(808) 847-4814

AdvancedACHawaii.com

ARCHITECT

JB Design + Consulting LLC

(808) 382-1465

CLOSING GIFTS

Hawaii Client Gifts / Cutco

(808) 675-8536

HawaiiClientGifts.com

DESIGN BUILD

Building Science LLC

(808) 398-1155

BuildingScienceHawaii.com

Gill Development LLC

(808) 864-9527

gilldevelopmentllc.com

DRAPERY & CARPET

Morikawa Drapery  

& Carpets

(808) 841-6025

MorikawaDrapery 

Carpets.com

ELECTRICIAN

Van’s Electric Inc

(808) 487-6537

FENCES

Vinyl Tech & Masonry

(808) 456-5152

VTMHawaii.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

P
R

E
F

E
R

R
E

D
 P

A
R

T
N

E
R

S



8 • February 2021 Honolulu Real Producers • 9@realproducers realproducersmag.com

1111 Dillingham Blvd, Ste H2 | Honolulu, HI 96817 | 808.595.6786
PCO 1397  •  PCO 1566

LOCALLY OWNED AND OPERATED SINCE 2013

Pest Control | Rodent Control
Fleas & Ticks | Bed Bugs
Ground Termite Control | Sentricon
Tent Fumigation | Spot Treatment
Termite Inspection

WE PROVIDE ISLAND WIDE PEST CONTROL FOR O'AHU

Let Our Professionals Handle Your Pest Problem!

What’s Bugging You?

P
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S POOL SERVICES

Poseidon Pools Hawaii LLC

(808) 392-0795

PoseidonPoolsHawaii.com

PROPERTY MANAGEMENT

Cornerstone Properties

(808) 375-1905

CornerstoneHawaii.com

REAL ESTATE IRA CUSTODIANS

New Direction Trust Company

(808) 521-4472

irahawaii.com

RESTAURANT

Maile’s Thai Bistro

(808) 394-2488

MailesThaiBistro.com

RESTORATION

Rainbow International Restoration  

of Oahu

(808) 466-0660

Rainbowintloahu.com

ROOFING & PAINTING

Kapili Roofing & Painting

(808) 621-7663

KapiliRoof.com

TITLE AND ESCROW SERVICES

Fidelity National Title & Escrow of 

Hawaii

(808) 536-0404

FidelityHawaii.com

TRUST AND ESTATE SETTLEMENT

CSI Trust Company

(808) 538-0353

CSITrustCompany.org

VIDEOGRAPHER

Peer Films

(808) 321-0970

PeerFilms.com

WEALTH MANAGEMENT

Inpac Wealth Solutions

(808) 784-4000

DreamPlanLive.com

Wells Fargo Advisors

(808) 547-5227

WellsFargoAdvisors.com

WestPac Wealth Partners

(808) 695-2127

WestPacWealth.com
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Paula Ota 
Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Honolulu Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Chris@RealProducersMag.com.

Andy Landgraf
Photographer

Chris Wirsing
Franchise Owner & 

Publisher

Tanya Wirsing
Client Concierge & 

Social Events

M E E T  T H E

Chris Menezes
Writer

Slava Slavik
Photographer

Mason Golden 
Photographer

H O N O LU LU
R E A L  P R O D U C E R S  T E A M

Mark Peer 
Videographer

Lexi Hee 
Photographer

John Plucenik  
Photographer

Malia Peer 
Videographer
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IG: @HawaiiRealProducers 

FB: Hawaii Real Producers

FOLLOW US ON 
INSTAGRAM 
& FACEBOOK
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We at Honolulu Real Producers have 
never been so excited to say Bonjour 
to a new year! 

We kicked off 2021 with our annual 
Year in Review. We always love look-
ing back on all the sensational Top 
Producers, Rising Stars, Celebrating 
Leaders, Featured Agents, and our 
amazing Preferred Partners that 
were featured in the pages of our 
magazine in 2020.

We truly appreciate the Oahu-area 
brokerages and principal brokers that 
opened their doors to us and shared 
their history, knowledge, and business 
foundations with our readers. To our 
Rising Stars of 2020 that exemplify 
the spirit of ambition of the indus-
try, we wish you the best in 2021! Of 
course, we loved hearing about and 
sharing the incredible stories of our 
Top Producers and Featured Agents! 
To our wonderful partners, we are 
so grateful for your professionalism, 
quality craftsmanship, and unwavering text: 8087833372@paula_llc

PHOTOGRAPHER.YOGA INSTRUCTOR.REIKI HEALER

support of the Oahu real estate 
community, as well as Honolulu Real 
Producers magazine.

We ended the year with a bang by 
hosting our very first event, and what 
an event it was! Our “social distanc-
ing social” allowed the Honolulu 
Real Producers Community to gather 
together in a safe and responsible 
manner. We created new relation-
ships and new memories that we will 
never forget and hopefully will last 
a lifetime. Stay tuned in 2021 as we 
look to host a variety of events that 
will bring the community together!

Included in this issue we will give you 
a sneak peek at the photos from the 
event and share more photos with 
you in future issues! We hope that 
you recognize many of your peers 
and have the opportunity to celebrate 
their successes!

Also in this issue, we bring you our 
Top Producer Tina Marie Garcia, our 

Featured Agent Colette Nishimura 
and our Celebrating Leader Artie 
Wilson. You will also be able to  
read and get to know two of our 
amazing Preferred Partners as 
we shine the light on Troy Wada  
with INPAC Wealth Solutions and 
also Reid Fukumoto with Mutual 
Underwriters Insurance.

We continue to be amazed by the 
incredible camaraderie and resilience 
within our local real estate commu-
nity, particularly in a year as tumultu-
ous as 2020.

From all of us at Honolulu Real 
Producers magazine we hope for a 
healthy, prosperous and mostly more 
normal 2021!

Cheers and  
Many Mahalos,
Chris and Tanya

& HAPPY 2021!

a note from the publisher
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honolulu real producers social event...

S O C I A L 
D I S T A N C I N G 
S O C I A L !
Photography by Slava Slavik   |  Photography by Paula LLC  |  Videography by 360 Productions
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John Keifer
Senior Loan Originator

NMLS # 1036393
US Military Veteran

808-222-9799
john@kmghawaii.com

On behalf of our family and our lending team at Kama‘aina
Mortgage Group, “mahalo” for your continued trust and
support during these interesting times we are all experiencing.
It is always a pleasure to serve you and members of our
community. Please reach out to us whenever you need anything.
We are here for you, as always.

Mahalo, 

The Keifer Family

Obtaining �nancing quickly is your number one 
advantage to getting those house keys….

My Mission, to �nd the best loan options for 
you and your family!

Ask me about our Price Match Program

Kama’aina Mortgage Group

www.JohnnyLoans.com  | 808-222-9799

Put the Commitment of “Johnny Loans” to Work for You
Kama'aina Mortgage Group | 500 Ala Moana Blvd, Suite 7-400, Honolulu, HI 96813 | t: 808-222-9799 | f: 800-520-6917 | NMLS # 1276471 | 

Honolulu Magazine "Best in Real Estate - Mortgage" | Johnny Loans on Facebook | Johnny Loans on LinkedIn | follow on IG at johnny_loans

This is not a commitment to lend. Loans are subject to borrower quali�cations, including income, property evaluation, su�cient equity in the home to meet L 1V 
requirements, and �nal credit approval. Loans are subject to underwriting approval based, interest rates, and program guidelines, and are subject to change Without notice 
based on applicant's eligibility and market conditions. Re�nancing an existing loan may result in total �nance charges being higher over life of loan. Reduction in payments 

may re�ect longer loan term. Terms of the loan may be subject to payment of points and fees by the applicant. Kama'aina Mortgage Group 500 Ala Moana Blvd, Ste 400, 
Honolulu, HI 96813, NMLS 1276471, is an Equal Opportunity Lender and an Equal Housing Lender. http://www.nmlsconsumeracces

R O B E R T  K I M   •   8 0 8 - 7 2 1 - 0 1 6 1   •   R K F L O O R I N G L L C @ G M A I L . C O M

We Special ize  in  Waterproof  Vinyl  Planks and Laminate  Flooring,
H a r d w o o d  F l o o r i n g ,  C a r p e t  &  W i n d o w  T r e a t m e n t s

We are here for you ready to answer your questions, 
offer a second opinion on your financial strategy, or 
simply listen to what is on your mind. Lets talk about 

how to help take care of you and your loved ones.

Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, 
a registered broker-dealer and non-bank a�liate of Wells Fargo & Company.

Investment and Insurance Products: NOT FDIC-Insured/NO Bank Guarantee/MAY Lose Value

Eric Allen Ching
Managing Director - Investments

Wells Fargo Advisors 
1001 Bishop Suite #1900 Honolulu HI

TEL: 808-547-5227  CELL: 808-282-6036
ericallen.ching@wfadvisors.com

WellsFargoAdvisors.com

HELPING TAKE CARE OF YOU…

GillDevelopmentLLC.com

Proper Preparation is the Key to Success
Choosing a Trustee is a lot like choosing the CEO of your company you will not be around to 
oversee. Obviously, this is a very big and important decision.  As the name implies, a trustee
should be someone you trust. But what if your most dependable friend or family member are

lacking in the time or financial skills necessary to manage an estate?

CSI is a member of the American Bankers Association and a Chartered Trust Company

808-538-0353
CSITrustCompany.org

CSI Trust Company fills a niche that many of my clients have found highly beneficial. CSI is able to assist in matters that
some of the more traditional and conventional institutions cannot handle in a cost-effective manner.

Based on my personal experience in which my firm has worked in tandem with CSI, I heartily and confidently recommend
CSI Trust Company without reservation, to those in need of trustee, personal representative, conservator or agent for trustee.”

— Scott A. Makuakane, Attorney-at-Law
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If you ask Troy Wada what he does for work the term financial 
advising may not come up. At INPAC Wealth Solutions the team 
believes in building wealth through many revenue streams. 
Thus they provide more services than the typical financial advi-
sor may offer. 
 

“I think what makes us unique is that we evaluate various 
financial disciplines: Banking, Investments, Insurance, Taxation, 
& the Law. From the beginning, we focused on a holistic plan-
ning approach which has allowed us to exclusively partner 

with institutions like: Hawaiian Electric Employees Federal 
Credit Union, Hawaii Financial Federal Credit Union, and Kauai 
Government Employees Federal Credit Union. It was because of 
our partnerships that we’ve begun to specialize in working with 

Hawaiian Electric employees, Hawaiian Airlines employees, 
Hawaiian Telcom employees, and City and County employees 
of Kauai. Over the last five years, 1031 exchanges and Delaware 
Statutory Trusts have become another area of specialization 

preferred partner 
Written by Chris Menezes

Photography by Paula LLC

WADATROY
WITH INPAC WEALTH SOLUTIONS

HELPING PEOPLE TO  
DREAM, PLAN & L IVE
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that has allowed us to partner with 
REALTORS® to better serve their cli-
ents with their 1031 exchange needs,” 
Troy explains.
 
We work with the top bankng institu-
tions, mortgage brokers, REALTORS®, 
Qualified Intermediaries, Medicare 
specialists, CPAs, and Estate 
Attorneys to deliver this holistic plan.”
 
The other differentiating factor for 
INPAC Wealth Solutions is actu-
ally Troy himself. Troy comes from 
Kauai, where he grew up working in 
his family’s business. 
 
“On Kauai, it’s important to treat all of 
your customers like family because in 
a small community like that – every-
one is like family,” Troy explains. “My 
father always stressed how important 
it was to do business the ‘Kauai way,’ 
taking care of our customers, always 

doing business with integrity, and remembering that 
our customers (my clients) are the reason why we 
are successful. Today, we take that same philosophy 
of treating our clients like family, it truly doesn’t 
matter if we’re working with our clients on Oahu, 
Maui, Kauai, or the Big Island.”
 
Troy was such a perfect fit for providing the level 
of service needed to manage people’s wealth that 
he says the industry really “chose” him. When 
he left his family business in 2008 to be on Oahu 
permanently, a few local financial services firms 
approached him about becoming a financial advisor. 
 
“At the time, I didn’t think Financial Services 
was something I’d be interested in,” Troy says. 
“Luckily, the manager that hired me at the time 
was a CFP with high integrity. He explained to me 
how being in Financial Services and using plan-
ning to be an advocate for our clients can be a very 
fulfilling career and one of servitude to others.”
 
Troy loves how INPAC Wealth Solutions is 
designed to work with so many people, especially 

REALTORS®. “We have partnered 
with many REALTORS® to better 
serve their clients when it comes to 
‘Outside of the Box’ 1031 exchange 
solutions. In many instances, we can 
help REALTORS® generate more 
listings and better serve the real estate 
investor market. We found that by 
creating these synergistic partnerships 
with REALTORS® who are dedicated 
to serve their clients – we can create a 
team of experts all working toward the 
best interests of those clients.”
 
At INPAC Wealth Solutions, Troy 
believes they live and breathe their 
motto: “Dream, Plan, Live.” “In 
our office we take that motto and 
know that what we deliver daily is 
allowing our clients to ‘Dream with 
Inspiration, Plan with Purpose, and 
Live with Intention,’” he says.
 

Outside of the business, Troy enjoys 
spending time with his wife and two 
boys, and being on the golf course. 
Once travel opens back up, he plans 
on heading to Japan to spend some 
time there with his top clients on his 
annual INPAC Elite Client Tour and 
with is wife and 2 boys.

His retirement dream would be to live 
in Japan part-time, to experience every 
part of it and enjoy all the great food.
 
“I was once told by a coach and now 
friend – Matt Dela Cruz, life goes 
through stages – Survival, Stability, 
Success and Significance. I think 
that success is self-serving. I’d like to 
think I strive to live a life of signifi-
cance. Living that life of significance 
and serving others is my definition of 
‘Success,’” says Troy.

To contact Troy and INPAC Wealth 
Solutions, or for more information, 
visit www.dreamplanlive.com or call 
808-784-4000.
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WWW.MAILESTHAIBISTRO.COM

HAWAII KAI LOCATION - 808-394-2488
WARD LOCATION - 808-591-2488

TWO LOCATIONS TO SERVE YOU AT:

Mahalo for continuing to support our 
restaurant. We are always here for you to 

serve up fresh, flavorful Thai food.
Diamond Head Home Inspections

Peace of Mind in Paradise
(808) 228-7478  |  4348 Waialae Ave. #644 Honolulu HI 96816  |  DiamondHeadHomeInspections.com

Daniel instills core values such as: integrity, reliability, responsiveness, and professionalism. On short notice they almost always 
manage to schedule us in and so it is refreshing to always have them answer the phone and/or immediately receive a call 

back. What’s also amazing is the inspection reports are thorough, informative, and often available the same day of the inspec-
tion! Daniel always sees to it that the little things are covered as well. His inspectors arrive on time, uniforms/fleet vehicles are 

clean, and inspectors are polite and conscientious. We will continue to rely on Diamond Head Home Inspections as the #1 
Home Inspection Company we utilize and can depend on.”

Derek Kamm, REALTOR, ABR, e-Pro, GRI  cell: 808-800-7308 Coldwell Banker Pacific Properties RB-16781 

“WE HAVE RELIED UPON DIAMOND HEAD HOME INSPECTIONS
FOR YEARS AND HAVE ALWAYS BEEN PLEASED. 
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Committed to Service

preferred partner
Written by Chris Menezes

Photography by 360 Productions

Reid Fukumoto is all about customer service. He 
spent 20 years in the hospitality business, bar-
tending at some of the busiest spots on the island, 
including Ryan’s Grill, Ruth’s Chris Steakhouse, 
The Black Orchid and World Café, before bringing 
the ethos of hospitality to the insurance industry. 
 
Reid’s introduction to the insurance industry pretty 
much fell into his lap. After graduating from the 
University of Hawaii at Manoa with a bachelor of 
business administration in travel industry manage-
ment in 1985, he couldn’t find a job that paid more 
than what he was making as a bartender. Then, a 
friend of his, who graduated around the same time, 

ReidFukumoto
was hired at Liberty Mutual as a service represen-
tative. When another position came open, Reid 
took it. 
 
Throughout his tenure in insurance, Reid has 
worked with a few different agencies, but ulti-
mately landed with Mutual Underwriters. 
 
“There are many insurance agencies in Hawaii,” 
Reid attests. “We all aim to provide insurance ser-
vices and the best customer service to our clients. 
Mutual Underwriters differs from the direct writers 
– Allstate, State Farm and Geico – in that we can 
broker through many different insurance companies 

with Mutual Underwriters
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REID I FUKUMOTO,
CPCU, LUTCF
Mutual Underwriters
94-615 Kupuohi Street, #102
Waipahu, HI 96797
808-688-2222
Reid@MutualUnderwriters.com

For All Of  Your Insurance Needs!

(808) 368-2572 Van
office.vanselectric@yahoo.com

Our mission is to provide top notch 
service with strict quality and 

SAFETY 
controls to make sure

you are getting the

BEST.
• Solar • Rewiring

• Meter Services
• EV Charging Stations

• Home Inspections
*FREE ESTIMATES* 

to find the best rates and 
insurance products for 
our clients.”
 
“Like the REALTORS® 
that I work with, pro-
viding the best customer 
service for our clients 
is paramount. It’s also 
what I love the most 
about what I do—being 
able to help my clients 
by finding the best insur-
ance companies to meet 
their specific needs,” 
Reid continues. 
 
While Reid has not been 
able to personally meet 
with any new clients 
since the start of the 
pandemic, he has still 
continued to offer the 
best service he can vir-
tually and has been able 
to maintain the level 
of production as years 
past, which is just a tes-
tament of his work ethic 
and the commitment he 
has to helping people.
 
“To me, success is doing 
your job and enjoying 
the fact that you are 
helping a person or a 
business be successful 
despite an accident or 
tragedy that affects 
them,” he says.
 
When Reid isn’t work-
ing, he enjoys surfing 
(which has done now 
for over 45 years), golf-
ing, and spending time 
with his two daughters. 
When his daughters 
were younger, they did a 
lot of surfing and hiking 

together. In addition, 
he coached his younger 
daughter’s AYSO soccer 
team, and was always 
supporting his oldest 
daughter’s soccer teams 
through high school. 
 
“I would like to be 
remembered for helping 
people by providing the 
best insurance products 
for them and providing 
the best customer ser-
vice at the same time,” 
says Reid. 

For more information 
or to contact Reid and 
Mutual Underwriters, 
visit www.mutual 
underwriters.net or call 
808-688-2222.
 

To me, success is doing 
your job and enjoying the 
fact that you are helping 
a person or a business 
be successful despite an 
accident or tragedy that 
affects them.
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808-398-1155

Residential Construction
WHERE THE  WHOLE  HOUSE  MATTERS  

Copyright 2020. Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison WI 53718, 1-866-912-4800. All rights reserved. Other restrictions and 
limitations may apply. Equal Housing lender.” 

Ryan Nakagawa
Loan O�cer 

NMLS# 395760
711 Kapiolani Boulevard, Suite 1460

Honolulu, HI 96813 
Cell: 808-551-2929

ryan.nakagawa@fairwaymc.com
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Staying On Point
Artie Wilson has always competed 
at a high level, it’s in his blood. His 
father, also Artie Wilson, was an all-
star professional baseball player from 
1937-1962 (before and after the “base-
ball color line” was broken), Artie had 
amazing mentors in both his father 
and grandfather, David Frank Daniels. 
 
“My father was a superstar before 
the term was popular, but you would 
never know it by the way he carried 
himself—always quiet and humble. 
He taught me discipline and I tried to 
follow in his footsteps as an athlete. 
His success was motivating. The 
Wilson genes meant you played ball 
and that was always a positive thing 
for me. My grandfather was a carpen-
ter who built everything by hand and 
had an eye for detail and perfection. 
He taught me how to work hard and 
to never settle for mediocrity.”
 
Born in Birmingham, Alabama, and 
raised in Portland, Oregon, Artie 
played both baseball and basketball 
growing up. While he loved both 
sports, he always had more of a 
passion for basketball. He came to 
Hawaii for the first time in 1969 as a 
senior with his high school basketball 
team to compete in a public-school 
tournament. They ended up winning 
the tournament, by beating Radford 
High School, the defending state 
champions, in the final.
 
“I met a lot of really good people 
on that trip and fell in love with the 
island,” Artie recalls.
 
Artie earned athletic scholarships in 
both baseball and basketball and was WilsonWilson

recruited by coach Bruce O’Neil to 
the University of Hawaii (UH) in 1970, 
where he played both sports, but was 
notably a member of the legendary 
Fabulous Five Basketball Team at UH. 
  
“We had a tremendous four years of 
success and I was fortunate to be a 
part of that era,” says Artie. 
 
After college, Artie was invited by the 
Portland Trailblazers for a free agent 
trial, where (as he describes) he “had 
a cup of tea with the Trailblazers” 
but did not make the final cut. Upon 
returning to Hawaii, Artie was invited 
to try out for a new basketball league 
being formed in Europe called the 
International Basketball Association. 
The tryouts were held in California 
with 300 players over a span of four 
days. At the end, Artie was one of 40 

selected to play in the league. He was drafted to a 
team in Tel Aviv. 
 
Although Artie was uncertain about going across 
the world, after talking to his family, he decided to 
commit. However, the team offered him a one-way 
ticket and refused to give him a round trip ticket to 
come back, saying they would get him a return flight 
when he got there, which seemed a bit sketchy. 
In the end, he opted to stay in Hawaii, where he 
became a recruiter for UH basketball program and 
coached for a year at the university.
 
Around this time, Artie also decided to take 
advantage of the NCAA postgraduate scholarship 
he received for academics to attend law school at 
UH. However, one of Artie’s mentors at the time, 
Norman Fung, who had his own real estate com-
pany, convinced Artie to obtain his real estate 
license first, saying by the time he entered school, 
he would already know real estate law and be ahead 
of the other students. 
 

ArtieArtie

celebrating leaders 
Written by Chris Menezes

Photography by Paula LLC
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“After selling a condominium to one of 
my professors and receiving a $1,300 
commission, I thought I died and went 
to heaven, so I decided to delay law 
school for a year,” Artie explains. 
 
Of course, real estate became Artie’s 
new passion and law school fell to 
the wayside. For the first few years in 
real estate, however, Artie was part-
time, as he was also working for the 
Department of Education (DOE) in 
student/community relations. 
 
“It was a timely position back then 
and even more appropriate now,” 
Artie explains. “It was a program 
we started that focused on helping 
intermediate and high school students 
acknowledge and appreciate cultural 
differences. I enjoyed the education 
part, allowing people to learn about 
other cultures and having open and 
honest dialogue in that regard.”
 
While Artie truly enjoyed teaching, 
he knew he was missing opportunities 
in real estate by not being full-time. 
He ultimately left the DOE and 
started killing it in real estate. Artie’s 
passion for teaching and helping 
people, with his incredible work ethic 
as a high-level athlete was the perfect 
combination for real estate.
 
“Sports, like real estate, is about com-
mitment. Every kid plays little league, 
but as you get older, only those who 
are truly serious and committed 
continue playing; the rest fall away 
as time goes on. It’s the same with 
real estate,” Artie explains. “Sports 
were the perfect training ground to 
business success—it taught me how 
to work for something, and to work 
harder than everyone else.”
 
Artie’s talent in real estate was pros-
pecting and winning over clients for 
life. Over his 40+ years in real estate, 
he has been able to help generations 

of clients make sound investment choices; 
and has truly changed lives and retirements. While 
he loves being “Uncle Artie” to many of his past 
clients’ kids (who have become clients now as well), 
one of his greatest desires is to help professional 
athletes make sound investments; so that when 
their careers are over, they have something tangible 
to hold onto. He has helped a number of NFL and 
NBA players and hopes to continue to build that 
side of his business in the future.
 

In fact, when Artie left Locations in 
2008 to start his own company—
Artie Wilson & Associates Real 
Estate Sales and Marketing—it was to 
offer his clients more of a comprehen-
sive approach to real estate investing, 
to put together a concierge crew of 
industry professionals and trades-
people to assist with renovations and 
speculative buying. 
 

“I was also hopeful that one of my 
three girls would want to come home 
and take over the family business. 
So far none have but one I think is 
getting close, so there is still hope,” 
Artie says. He is very proud of his 
three daughters, Danielle, Chloe and 
Madison. All have great husbands and 
great jobs. In addition, have given him 
amazing grandsons in Jett, Noah and 
soon-to-be Tatum.
 
Artie’s wife, Marie, is also a 
licensed agent with the company and 
is Artie’s primary assistant in prepar-
ing properties for the market. “A local 
girl who worked for a custom home 
builder in San Diego, Marie has great 
style, especially in interior design, and 
has the best of both worlds—the foun-
dation of Hawaii with the sophistica-
tion of LA and San Diego,” Artie says.
 

Artie also has the best of both worlds 
today, in both sports and real estate. 
While building his real estate busi-
ness over the years, he never com-
pletely stepped away from basketball. 
About 30 years ago, he got into 
broadcasting and became a basket-
ball analyst for television currently 
with Spectrum Sports covering UH 
games, which led to his own radio 
show—”On Point with Artie Wilson” 

on ESPN Honolulu. Twelve years running now, “On 
Point” dives deep into many topics, both within 
and outside of sports. “It’s a place where fans can 
exchange ideas and thoughts and get an insight into 
the world of sports from someone that has been 
involved from the beginning.”
 
Artie has also continued coaching over the years. 
He coached for 25 years in the NCAA Summer 
League and has been coaching the Hawaii Swish 
Basketball Team for the past four years now. He 
also still does individual and small group train-
ing for young kids ages 6-15 as time permits. As a 
strong Christian and member of Pearlside Church, 
Artie has always loved giving back to the commu-
nity and reaching out to help people especially kids 
who need direction. He is looking forward to 
“training” his three grandsons soon, the boys he 
never had.
 
Looking into the future, Artie plans to continue in 
real estate and help train new agents in business as 
well. “I enjoy the business now as much as ever and 

I know I’m as enthusiastic and com-
mitted to being the best REALTOR® I 
can be. That has always been my goal 
and after all these years, I still believe 
I can be better,” Artie explains. “I 
also desire to help new agents, to 
share my experiences and ‘old school 
values’ with them, to help them 
understand the real meaning of being 
a REALTOR®.” 
 
Lastly Artie stresses that his “Client 
First” philosophy and “win-win” 
belief in business will always be the 
foundation of his business. Honesty 
and Integrity are the core values he 
has built his career on and he proudly 
says, “Working with Artie Wilson, 
you get more than just a REALTOR®.”

I enjoy the business now as much as ever and I know I’m as enthusiastic 

and committed to being the best REALTOR® I can be. That has always 

been my goal and after all these years, I still believe I can be better,
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O M I C R O N Composition #3

www.armonycucine.it

Fine italian cabinetry at an exceptional price.

Exclusive Armony Cucine© 
Supplier of O'ahu

(808) 455-5215   |   info@dtchawaii.com

We’re ready to WOW your next client
At B & B Mortgage Solutions, we understand that 
the lender you refer is a direct reflection of YOU. 
Let us provide our top-notch service and the right 
loan products to make your client’s next 
purchase the one they can’t stop raving about.

Kelli Ishii Yamashita
Mortgage Broker  ·  NMLS # 680577
Mobile: 808-371-5711  •  Kelli.Yamashita@bbhawaii.com

NMLS # 280673
45-1144 Kamehameha Highway, Suite 404

Kane’ohe, Hawai’i 96744
808-236-4289

Residential and Commercial Junk Removal
Local Company on Oahu

Donate & Recycle Items When Possible

JUNK REMOVAL & MOVING  FOR THE ISLAND OF OAHU

Estimates & Scheduling 808-542-3766 · Phone 808-542-5058
OahuJunkRemoval.com · HawaiiHauling@yahoo.com

Richard and his team are THE VERY BEST movers 
we've ever worked with. Clients love them 

because they have great attitudes, are diligent, 
careful, and just a joy to work with. We would not 

hesitate to reccommend them to any our our 
clients and have used them personally to move 

our o�ces as well as our personal residences. We 
cannot say enough great things about all the guys 
that work for 2 Guys & A Truck. We should be lucky 

to have more vendors that are this phenomenal!
-Amber Kiriu | Better Homes and Gardens

HawaiiClientGifts.com

Client retention &
appreciation is my business.

Only 9% of people can remember their REALTOR’S NAME...be part of that 9%.
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While Colette Nishimura was 
interested in pursuing real estate 
in her early 20s, she didn’t actually 
do it until her late 40s. She had her 
hands full, raising her young kids and 
working full-time. Once her kids were 
older Colette had the time to pursue 
something else; but was thinking 
more along the lines of supplementing 
her income.  
 
Despite having worked full-time in a 
variety of professions—everything 
from flight attendant to delivery 
driver with a commercial driver’s 
license, to frontline management—
Colette lived paycheck to paycheck 
with debt for the majority of her adult 
life. She saw real estate as the per-
fect opportunity to supplement her 
income while working full time. The 
flexible hours and unlimited income 
potential would allow her to work on 
her debt and augment her savings.
 
Although at the time entering real 
estate appeared to be a purely 

C O L E T T E
N I S H I M U R A
A  L A T E  B U T  S T R O N G  S T A R T

financial decision, Colette discovered 
fulfillment when she placed the keys 
in a buyer’s hands or was happy to 
see the financial gain of someone that 
she sold a property for.  She knew 
this was her calling.   
 
Colette’s passion for real estate and 
entrepreneurship runs deep in her 
family. Born and raised on Oahu, 
Colette always looked up to her 
grandmother.  At a time when most 
women did not work, her grand-
mother always worked, in addition to 
owning businesses and real estate.   
 
“My grandmother started from hum-
ble beginnings, working in the sugar 
cane fields of Hanamaulu, Kauai. 
Although she didn’t finish any formal 
education, she became the owner of 
a coffee shop and owned a lot of dif-
ferent properties throughout her life, 
including a small apartment building 
that she left to her two daughters, 
my mom and my aunty, when she 
passed,” Colette explains.
 

“She always loved real estate and 
I wish I had become a REALTOR® 
while she was still alive. She would 
have been really proud of me for that. 
I believe I got my work ethic, inde-
pendence and love of real estate from 
her,” Colette continues.
 
Colette’s grandmother would defi-
nitely be proud of all of Colette’s hard 
work. While working full-time, Colette 
attended her pre-licensing school 
after work and on the weekends. After 
obtaining her license in 2013, she con-
tinued working her full-time job and 
did real estate whenever she could.
 
“When I was working a full-time job, I 
tried my best to accommodate my cli-
ents, but would end up using a lot of 
my vacation time to do what needed 
to be done,” Colette explains. “Then 
I ran out of vacation time in May in 
2018 and decided I had enough steady 
income in real estate to quit my job. 
That was risky and scary to me, but 
my real estate career got busier after 

featured agent Written by Chris Menezes

Photography by Paula LLC
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that. It was probably one of the best 
decisions I have ever made.”
 
After going full-time in 2018, 
Colette was awarded the Top 
Block award for customer sur-
veys, International President’s 
Circle, which puts her in the top 5% 
of Coldwell Banker agents nation-
wide; and was the Top Salesperson 
for units and volume in her office. 
In 2019 she again was in the 
International President’s Circle; 
and was #1 Top Producer and 
Salesperson in units and volume, and 
Top Lister in units for her Waikele 
office. Colette also just received her 
broker’s license in January 2020.
 

“Although I am at an age where I 
could start thinking about early 
retirement, I feel like I have a lot 
more to do in my real estate career. 
There is a REALTOR® in his 90s in 
my office and I would like to be the 
same way, still selling real estate at 
that age,” says Colette.
 
“My short-term goal each year is 
to do better than the year before in 
terms of production. I would also 
like to enter the luxury market and 
sell more high-end houses,” she con-
tinues. “Aside from being passion-
ate about helping each client that 
I assist, I am enjoying the investor 
aspect of my business. I have been 

flipping properties and enjoy reno-
vating, seeing a run-down property 
turn into a beautiful one.”
 
Colette also loves spending as much 
time as she can with her husband, 
Thomas, three kids, Crystal, Talon, 
and Elijah, and three grandkids, Koa, 
Keaka, and Kyson, whether going to 
the beach, having dinner, or spending 
holidays together. Colette also has 
two “fur babies,” Chiquita and Marco. 
Although she had to cancel her gym 
membership due to COVID, she gets 
her exercise in by walking her dogs 
every day and doing online exercise 
programs at home. Colette also loves 
singing Karaoke and misses going to 

bars to sing. “For now, sometimes my neighbors 
come over and we sing together,” she says.
 
For the past year, Colette has also been the primary 
caregiver to her 86-year-old father-in-law, who has 
dementia. “Anyone that has dealt with dementia 
knows it isn’t easy, but I’m trying the best that I can 
and learning about this disease to try to understand 
it more,” says Colette.
 
As Colette continues to work hard every day, ever 
progressing and striving to be better than the day 
before, she will continue to see much success and 
make her family proud. 
 
“Don’t get discouraged,” she offers to other agents. 
“In this business, there is a lot of disappoint-
ment. I try not to focus on things that don’t go 
the way I wanted, or sales or clients that I did not 
get. I just try to focus on what went right, and the 
clients that I’ve assisted that were happy with the 
service that I provided.”
 

MY SHORT-TERM 
GOAL EACH YEAR 
IS TO DO BETTER 
THAN THE YEAR 

BEFORE IN TERMS 
OF PRODUCTION.
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We Pay A Referral Fee... And YOU Keep The Future Sale.

Partner with the Property Management Leader.
Call 808-375-1905 

or visit www.cornerstonehawaii.com today!

“I've been working with Amanda for a few years and she 
is excellent. Being in the real estate industry for more 

than 14 years, I've worked with many different property 
management companies. I can say with confidence that 
Amanda and the entire Cornerstone Properties staff set 

the bar. She's very professional, so easy to 
communicate with, and she always gets the job done. I 

highly recommend Amanda for all your property 
management needs!” 

Erik K. Taniguchi
Taniguchi & Associates

Keller Williams Honolulu 

Trust is the Foundation of Great Service

Professional ,Reliable & Friendly ServiceProfessional ,Reliable & Friendly Service

(808) 636-9032(808) 636-9032Kaimi Kawai

AlohaHomeInspect.com
KaimiKawaiHI@gmail .com

AlohaHomeInspect.com
KaimiKawaiHI@gmail .com



44 • February 2021 Honolulu Real Producers • 45@realproducers realproducersmag.com

Tina 
Marie 

Garcia
f ight ing the  good f ight

top producer
Written by Chris Menezes

Photography by Slava Slavik



46 • February 2021 Honolulu Real Producers • 47@realproducers realproducersmag.com

to traveling and MMA, 
she has instead put all of 
her focus into her work. 
As a result, she has been 
able to help 63 different 
families achieve financial 
wealth through Real 
Estate in the year 2020. 
Tina also donated her 
50th commission check 
in 2020 to HomeAid 
Hawaii, as well as helped many families in need. “I 
believe the more I am blessed the more I can bless 
others,” Tina expressed with a smile. Tina partners 
with local businesses to do meals for the homeless 
and canned food drives for the Salvation Army. 
 
“I’m not trying to find a ‘balance’ as I once thought I 
needed to, and I’m more accepting that my work is 
a solid part of who I am,” says Tina. “I have a Work/
Life ‘integration.’ Most of my current amigos are 
from my profession. I work-out with my colleagues, I 
go spearfishing and watch UFC with clients who 
turned into friends, prior to the lockdown I would 
hang out at the beach or eat out with clients or my 
colleagues. And every day I love the life I live.”
 

comforts in order to travel. In fact, 
she spent more money on traveling 
than anything else, except her out of 
state tuition. In 2013 Tina backpacked 
through Australia, Bali, Singapore, 
Malaysia, Thailand, and Cambodia 
with one of her best friends over a 
span of seven weeks. 
 
After returning from her travels Tina 
embarked on a health and fitness 
journey and competed in her first 
Triathlon. After a few triathlons, 
however, she decided to become an 
MMA Fighter, and has done it ever 
since 2015. She was 3-0-0 before 
COVID shut everything down. 
Although she continues training, she 
has not fought during the pandemic. 
There is no doubt she will become a 
professional MMA Fighter so expect 
to see her name as a featured fighter 
on TV one day.   
 

Tina Marie Garcia is a 
fighter—both literally and 
figuratively. Shortly after 
graduating high school in 

Texas, she purchased a one-way ticket 
to Hawaii (10 months in advance in 
order to save enough money for the 
move) with two friends. They moved 
in 2011 at age 19 with a few suitcases, 
knowing nothing about Hawaii, let 
alone anyone who lived here. 
 
“I slept on an air mattress for over 
two years, but went skydiving five 
times in those years, so I guess I 
could have bought a mattress. I would 
skateboard from Aiea and catch 
DaBus to and from work at Yard 
House Waikiki, and didn’t own a car 
until 2014.” 
 
Tina Marie was by all definitions 
poor at the time, she sacrificed daily 

While Tina was spending a lot of her time seeking 
the next thrill in her early 20s, all of that would 
come to a screeching halt in 2014 when her grand-
mother (whom she endearingly refers to as her 
“Momo”) fell ill. 
 
“I dropped everything 
(mid-school semester 
and working two jobs) 
to go be with her in 
Texas. And I was there 
by her side until she left 
us and went to Heaven,” 
says Tina. “She was a 
REALTOR® when I was 
growing up and I used to go to work with her all of 
the time. She was so caring and all of her clients 
knew she cared about them personally. She was so 
gracious and generous.”
 
“My Momo was my hero and I inevitably wanted 
to follow in her footsteps. I dreamt of being a 
REALTOR® since I was a little girl. It wasn’t until 

I dealt with the hardest emotional 
experience in my life—losing my 
Momo—that I was triggered to act on 
that childhood career dream. Because 
now I had the best guardian angel to 
guide me!” Tina explains. 
 
Tina started her career in real estate 
on her 25th birthday in 2016. When 
she first started, she was still working 
as a waitress part-time to pay for her 
necessities. It took Tina six months 
to make a dime in the industry that 
she was so passionate about; but with 
Tina’s passion, there was no doubt that 
she would succeed. Although there 
were many opportunities for Tina to 
be discouraged as she was competing 
with the thousands of REALTORS® on 
the island, Tina stayed persistent with 
her Momo’s morals and brought value 
to every family she encountered with 
genuine compassion. 
 
“Being a young woman in this 
industry, I have had to work really 
hard. My thing is I really try to kill 
people with kindness at all costs,” 
Tina laughs. “My Momo taught me to 
care about people for people, and not 
treat them as a transaction, so that is 
my method!”
 
After joining Century 21 Island 
Homes in 2019, Tina told her broker, 
Erin Evans, that she wanted to be in 
the Top 100 REALTORS® on Oahu for 
the year. And she did just that.
 
She also purchased her first home 
in 2019, completely renovated it, 
and finally purchased a new car. 
“Sometimes, I just sit back and 
think how grateful I am and I feel 
like I’m in a dream. I am incredibly 
blessed to LOVE MY LIFE, which in 
return brings me more blessings,” 
says Tina.
 
While 2020 has disrupted many of 
Tina’s plans, especially when it comes 

“Yes, I wish I could train MMA in 
Colorado, but hopefully one day my 
business will be even more successful 
so that I can go to CO and be there for 
a whole Fight Camp. In the meantime, 
I’ll keep grinding with my business 
and my workouts (and now spearfish-
ing), because I know God has a plan 
for me and my future and I’m pretty 
sure that plan includes buying a boat 
so I can continue to catch my own 
dinner and live a more self-sustain-
able lifestyle,” Tina laughs. 
 
“Life isn’t a race, it’s a J•O•U•R•N•E•Y. 
I’m embracing every day with grat-
itude, and with that mindset, more 
good things will keep happening.”
 
And last but not least, Tina hopes 
others can see that this is not just 
a profession for her, but a passion, 
where she genuinely cares about 
every client, and wants to represent 
them in the best possible manner. 

Yes, I wish I could train 
MMA in Colorado, but 
hopefully one day my 
business will be even more 
successful so that I can go 
to CO and be there for a 
whole Fight Camp.

Life isn’t a race, it’s a J•O•U•R•N•E•Y. 
I’m embracing every day with gratitude, and with 
that mindset, more good things will keep happening.
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MORI�WA
D�PERY & CARPETS

CARPETS • D�PERY • VERTICAL BLINDS 
SOLAR SHADES • LAMINATE FLOORING 

CE�MIC TILE • WINDOW TINTING
SINCE 1949 KapiliRoof.com | 808.621.7663 | brennan@kapiliconstruction.com

HAWAII’S PREMIER ROOFING AND PAINTING CONTRACTOR

SCHEDULE YOUR FREE CONSULTATION

Dedicated to providing the highest 
quality service, with professionalism 
and integrity. Our workmanship is 
100% guaranteed, and we always put 
our clients first.

BLACUESTA@JB-DESIGNLLC.COM • (808) 382-1465

JB DESIGN +
CONSULTING
LLC

ARCHITECTURAL DRAFTING & DESIGNING
PERMIT EXPEDITOR
RESIDENTIAL & COMMERCIAL
FREE ESTIMATES & CONSULTATIONS
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